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Epsilon Theory 
September 26, 2014  

 

“Best of List” 

I’ll have a new full-length Epsilon Theory note out early next week (“Going Gray”), but wanted to pass 

along two background points.  

 

First, a replay of last week’s webinar – “The Game of Thrones and the Game of Markets” – is 

available from our friends at RIA Channel, and can be accessed here.  

 

Second, for all the new subscribers to Epsilon Theory (the original June 2013 direct distribution list has 

recently doubled again, for the sixth time) I know that the website can be daunting with about 100 

meaty notes to sift through. We’ll be releasing an improved organization for the website shortly, along 

with an entirely new application we’re calling the Risk Dashboard – a real-time resource that monitors 

current market risks as seen through an Epsilon Theory lens . . . stay tuned! In the meantime, I thought 

it might be helpful for new subscribers to have a Top 10 list of the most popular notes, a Best of Epsilon 

Theory, if you will. In reverse chronological order: 

 

Fear and Loathing on the Marketing Trail, 2014 

Stalking Horse 

When Does the Story Break? 

Hollow Men, Hollow Markets, Hollow World 

Parasite Rex 

Adaptive Investing: What’s Your Market DNA? 

A Game of Sentiment 

It Was Barzini All Along 

How Gold Lost Its Luster, How the All-Weather Fund Got Wet, and Other Just-So Stories 

Epsilon Theory Manifesto 

 

And for a series of shorter reads, don’t forget the Email archive. 

 

I’ve said it before and I’ll say it again: Epsilon Theory is tapping into and releasing a hungry energy that 

was there long before I started writing about it, and I am certain we are just at the starting point of 

what’s possible here. Where does our collective effort end up? No idea. But it’s going to be one heck of 

a ride.  

 

 

 

 

http://riachannel.com/the-game-of-thrones-the-game-of-markets-salient/
http://www.salientpartners.com/epsilontheory/notes/Fear_and_Loathing_on_the_Marketing_Trail.html
http://www.salientpartners.com/epsilontheory/notes/Stalking_Horse.html
http://www.salientpartners.com/epsilontheory/notes/When%20Does%20The%20Story%20Break.html
http://www.salientpartners.com/epsilontheory/notes/Hollow%20World.html
http://www.salientpartners.com/epsilontheory/notes/Parasite_Rex.html
http://www.salientpartners.com/epsilontheory/notes/Adaptive_Investing_Whats_Your_Market_DNA.html
http://www.salientpartners.com/epsilontheory/notes/A_Game_of_Sentiment.html
http://www.salientpartners.com/epsilontheory/notes/It_Was_Barzini_All_Along.html
http://www.salientpartners.com/epsilontheory/notes/How_Gold_Lost_Its_Luster_How_the_All_Weather_Fund_Got_Wet_and_Other_Just_So_Stories.html
http://www.salientpartners.com/epsilontheory/manifesto.html
http://www.salientpartners.com/epsilontheory/emails/
http://www.salientpartners.com/epsilontheory/emails/The_Business_of_Epsilon_Theory.html
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To subscribe to Epsilon Theory: 

 Sign up here: www.salientpartners.com/epsilontheory/subscribe 

 OR send an email to bhunt@salientpartners.com with your name, email address, and company 

affiliation (optional).  

There is no charge to subscribe to Epsilon Theory and your email address will not be shared with 

anyone. 

Follow me on Twitter: @EpsilonTheory  

To unsubscribe to Epsilon Theory: 

 Send an email to bhunt@salientpartners.com with “unsubscribe” in the subject line. 

 

 

 

DISCLOSURES 

 

This commentary is being provided to you by individual personnel of Salient Partners, L.P. and affiliates 

(“Salient”) and is provided as general information only and should not be taken as investment advice. The 

opinions expressed in these materials represent the personal views of the author(s) and do not necessarily 

represent the opinions of Salient. It is not investment research or a research recommendation, as it does not 

constitute substantive research or analysis. Any action that you take as a result of information contained in this 

document is ultimately your responsibility. Salient will not accept liability for any loss or damage, including 

without limitation to any loss of profit, which may arise directly or indirectly from use of or reliance on such 

information. Consult your investment advisor before making any investment decisions.  It must be noted, that 

no one can accurately predict the future of the market with certainty or guarantee future investment 

performance. Past performance is not a guarantee of future results.  

 

Statements in this communication are forward-looking statements. 

The forward-looking statements and other views expressed herein are as of the date of this publication. Actual 

future results or occurrences may differ significantly from those anticipated in any forward-looking statements, 

and there is no guarantee that any predictions will come to pass. The views expressed herein are subject to 

change at any time, due to numerous market and other factors. Salient disclaims any obligation to update 

publicly or revise any forward-looking statements or views expressed herein. 

 

This information is neither an offer to sell nor a solicitation of any offer to buy any securities. Any offering or 

solicitation will be made only to eligible investors and pursuant to any applicable Private Placement 

Memorandum and other governing documents, all of which must be read in their entirety.  

 

Salient commentary has been prepared without regard to the individual financial circumstances and objectives 

of persons who receive it. Salient recommends that investors independently evaluate particular investments and 

strategies, and encourage investors to seek the advice of a financial advisor. The appropriateness of a particular 

investment or strategy will depend on an investor’s individual circumstances and objectives.  

http://www.salientpartners.com/epsilontheory/subscribe
mailto:bhunt@salientpartners.com
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